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The presentation and the information it contains do not constitute an offer to sell or subscribe for on the solicitation of an offer to buy or subscribe
for securities in any country. This presentation should not be used as a basis for the purchase of shares in IntegraGen (the “Company”). The
distribution of this presentation may be against the law in some countries.

The securities described in this presentation have not been and will not be registered under the U.S. Securities act of 1933 as amended (the “US
Securities Act”) and therefore cannot be offered or sold in the U.S. unless exempted from the registration requirements of the U.S. Securities Act. Any
public securities offer in the U.S. will be carried out through a prospectus available from the Company containing detailed information about the
Company, its management Team, and its financial statements. The Company does not intend to register any, or all of this securities offered in the
U.S. or to make a public securities offer in the U.S.

The Company shall not be held liable for any losses or damages resulting from the use of this document or the information it contains. The Company
does not make any express or implied guarantee that the information contained in this document is free from errors or omissions. None of the
information contained in this document should be considered as a commitment or a guarantee provided by the Company.

This documents contents forward-looking statements and comments about the Company’s strategy and objectives. The Company may not be able to
reach these objectives and the Company is under no obligation to update the forward-looking statements. Actual results may differ materially from
those expressed or implied in the forward-looking statements. The forward looking statements involve inherent uncertainties and are subject to
numerous risk factors such as those described in the Company’s registration document. Past performance is not an indication of future performance
and persons in need of advice should contact an independent financial advisor

INTEGRASEN =



Rappel des activités d'IntegraGen a ce jour
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Key highlights

Genomics

— Strong growth of the "clinical research" business line in 2017, +12% orders vers 2016

— 3years renewal of the agreement with Gustave Roussy Cancer Center in Villejuif 2017/2020
— Launch of Mercury and Sirius

— Distribution agreement with Twist on the Core Exome Kit

— License agreement with Twist regarding the distribution of IntegraGen softwares

Diagnostics

— Licensing agreement with Cerba Laboratories for the realisation of the 31-3p test
— CE-IVD Marking of the miRpredX 31-3p kit

— Licensing Agreement with GoPath Labs (Chicago)

— Scientific publication in Oncotarget (newEpoc) and Biomarket Insight

— Presentation at ELCC in April
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2017 financials — main facts

Sales +4% versus 2016
—  Significant growth in clinical exome (Gustave Roussy)
—  First revenues in Diagnostic (Cerba License agreement)
Cost control: operating expenses at €8.5m, including the specific costs linked with the kit miRprdX

Successful Fund raising in February 2017 (€3.7m)

:> Cash: €4.1 m at the end of December 2017

Strong improvement of the net result: loss of €0.9 m vs €1.7m in 2016
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2017 Genomics revenues

Genomics Revenues In K euros
;’n million €
Genotyping 337 421 -20%
6 04 Sequencing 3523 3651 -4%
5 . w20 Geco 220 169 30%
Sub-total R&D 4 080 4241 -4%
a Clinical Genomics
R&D GR 1367 1137 20%
54 56
3
a6 |47 2 B N Pasteur 671 645 4%
2oL, e Sub-total Clinical 2 038 1782  14%
! Total 6118 6 023 2%
2008 2009 2010 2011 2012 2013 2014 2015 2016 2017

+€140K revenues from the Diagnostic business
Clinical Genomics represents 33% of 2017 revenues
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2017 audited accounts (SA)

See Appendix: 2017 accounts of IntegraGen SA

P&L

En K€ 2017 2016 Var. %
Sales 6 247 6 022 +4%
Subsidies and other i o e
revenues

Total Revenues 6 593 6 345 +4%
Operating costs (8 523) (8 146) (5%)
Operating profit (1 930) (1801) (7%)
Financial Profit/Loss 480 41 n/a
Exceptional Profit/Loss 254 (162) n/a
Taxes (CIR) 333 271 +23%
Net result (863) (1 651) +48%

Exceptional result: includes BPI debt waiver of €£600K
Financial and Exceptional result on the financial restructuring of IntegraGen Inc: net impact is a gain of €140K
CIR: €55K higher than in 2016, mainly due to reimbursements to BPI
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EBIT: (€1.9m) vs. (€1.8m) in 2016

Revenues increase by 4% ,
Operating expenses breakdown

— R&D segment: (4%)

— Clinical segment: +14%

— First revenues in Diagnostic Deprec.
2%
Stable operating expenses at €8.5m Personnel Reagents
— Personnel expenses and reagent cost at comparable 5% 34%
level as 2016
— External charges: +15%, due to industrialization and
launch of the kit miRpredX External
charges
29%
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Balance sheet (SA)

In KE Dec 31, 2017 Dec 31, 2016 Variance

Long-Term Assets 738 1502 (51%)

Stocks 360 378 (5%)

Accounts Receivable 2410 2 140 +13%

Other Receivable 1 005 821 +22% .

Cash 4132 2 797 vs00s € \Variance: +€1.4m
Current Assets 7 907 6 065 + 30% - Fund raising: €3.5m
Translation difference 0 22 - Cash burn: (€2.1m)
TOTAL ASSETS 8 645 7 590 +14%

In K€ Dec 31, 2017 Dec 31, 2016 Variance

Shareholders’ Equity 3930 1282 +207% <€—— Variance: +€2.6m
Other Equity 540 1492 (64%)

Contingency 12 36

Notes payable to banks 0 0

Accounts Payable 2 440 3023 (19%)

Other short term debts 1718 1088 +58%

Translation difference 5 667 (99%)

TOTAL LIABILITIES 8 645 7 590 + 14%
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IntegraGen Balance sheet as of Dec. 31st, 2017

(in million euros)

Long-term assets 0,7
Inventories |
Net Equity
Account Receivable 2,4 5
Other Receivable 1,0 0,5 Advance Payments
2,4 Accounts Payable
Cash and cash equivalent 4,1
1,7 Other short term debts
ASSETS LIABILITIES

Cash burn of €2.1m in 2017, vs. €2.3m in 2016 :
(impact of €0.3m reimbursement to BPI)
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150 years of genetics

1900 1953 2008
Devries Watson & Solexa
Crick
Inheritance of  Rediscovery First atlas Double helix = Genes & gene Gene Human Massively
patterns — of Mendel "Genetics & structure & expression sequencing genome parralel
plant work Diseases" genetic code technology project : 1st sequencing
hybridation human technology,
genome 10005
entirely genome”
sequenced
(3years,
S5 bn)
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10 years of sequencing and Bioinformatic development

2009 - 2010 2011 -2012 2013 - 2016 2017 - 2018 2018 - ...
Exome provider ERIS ICE Mercury -Sirius SaaS Business

First exomes Prices down Software Cloud Sales
provided at Data volumes up development enablement Support
>000¢ (with coverage) plan Commercial Back office
No data analysis ERIS analysis tool Aim to provide launch (Sirius for SR

independant, R&D Sept 17,

self standing SW Mercury for Pricing

for Exome data oncology Jan 18)

interpretation
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Clinical sequencing: From patient to reportable result in less
than 3 weeks, provided via proprietary & user-validated interface

Delivering actionable Whole exome & RNA sequencing in 3 weeks

Direct access to analyzed and pre-filtered results through graphical interface
and intuitive filters
/\

Quick check of known genes and hotspots

Open to external databases
Easy report generation

Statistiques Plateforme Gustave Roussy
< = ste des analyses 40
' 36

(E] ’«7‘»’.“»‘{ —
ROUSSY " I A
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Genomics interpretation software

INTEGRASEN > INTEGRASEN

Nucleic acids reception Zm @ Librairies preparation

GUSTAVE/
ROUSSY
smonevs [\
Sample prep
\ INTEGRASEN
MERCUIRY
NGS NextSeq500
Variants 2 patients/day
validation & report
editing
ROUSSY Variants selection - oo . )
CCCCCCCCCCCC /\ Bio-informatic analysis
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Partnership with Twist Bioscience

The Partner

The opportunity

Created in 2013 IG analysed Twist exome capture kit and chose to switch

Raised $255m - investors include lllumina, Mérieux from current provider — PR announced Jan 22nd at the

Devt, WuXi, AMV, ...) « Assises de génétique » in Nantes

Provides oligonucleotides, NGS capture kits, DNA Twist & |G agreed on Software distribution agreement for

base IT storage solution Twist to sell & promote Sirius & Mercury — announced
Lo February 14th

Provides improved
quality (coverage) &
decreased cost

Bioingénierie : Twist Bioscience veut révolutionner la synthése FADN

Provides IntegraGen access to a NGS focused & dedicated
salesforce worldwide (US, Europe, Asia)

Considered one of the
most promising
technology in the field

Featured at JPM 2018 at
private track
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IntegraGen Genomics positioning & growth potential

Leading private genomic lab in France Access to clinical use of results
— Onco panels (or exome)
Key contributor to the Genomic 2025 French — Interpretation software

National Plan
Access to other geographies to replicate GR/IP

Partner of the leading French institutions pilot model
(G. Roussy, Pasteur, AP-HP, others tba) — South Europe
— Germany & East Europe
Able to deliver timely high-quality analysis — UK
Able to industrialize & implement Launch of genomic interpretation softwares -
"turnkey"solutions Mercury and Sirius in Q1 2018
(GR live in 8 weeks, IP in 12) First distribution agreement of the software

solution services with Twist Bioscience
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Targeting the right drug a priori to a specific mCRC patient

Analysis of the FIRE-3 samples

. . Low: miR-31-3p < cut-off (n = 245) High; miR-31-3p 2 cut-off (n = 125)

Which targeted therapy to

add to traditional Chimio
(Folfox/folfiri)

Median OS
27.4m [23.7 ; 32.4]
39.4m [31.0; 52.0]

Median OS
20.1 m [14.5; 30.8]

What is the molecular status of 20.3m [14.7 ; 27.1]

a specific patient?

miR-31-3p miR'31‘3p o | : ge:ac(izurzab — Bevacizumab
high: 16% Low 34% ) 0 TID 2'0 3'0 4‘0 50 60 70 - — (\‘pnh(imah ! ! '
RAS?.I:RAS Either Erbitux (Vectibix) 12 Months difference at median OS for low expressors or miR-31-3p
wild type Avastin / (12 Months 0S
50% AMN: Erbitux advantage)

. L}
2
.

. L4

L4

S

all Avastin
RAS/KRAS (only available option)
mutated:

50%
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Commercialization launched

Licensing agreement with

Cerba and GoPath Laobratories CE — IVD marked kit available

Laboratory developed test marketed in France, In house kit development
Benelux and EMEA

— Batch manufacturing in dedicated
facility in Evry

Partnership with Cerba allows First batch release on Sept 7t

— Test availability for all clinicians [P p———— — Ability to commercialize in all
— First mover advantage for Cerba CERBA geographies recognizing CE-IVD
— Revenue sharing agreement mark

— Western Europe: 170,000* new

Licensing agreement with Gopath for USA and cases of MCRC

Canada

& GOPATH

LABORATORIES

Glabal Pathole oy Services

*: Source Globocan 2012
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Perspectives for next 18 months

Grow of partnerships in clinical genomics
— Access new clinical genomic platforms as the sole or partner operator

— Pursue organic growth of Genomic services in R&D and clinical segments

Enlarge digital genomics offering
— Develop revenues on bio-informatics software

— Continue development of clinical sequencing offers such as circulating tumor exome, low DNA quantity

Develop sales of miRpredX test
— With our licensing partners in North America and in Europe
— Through the CE marked kit in European countries

— New opportunities in NSC Lung Cancer

Select R&D partnerships
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INTEGRAgEN

Bernard Courtieu Laurence Riot Lamotte
CEO CFO
bernard.courtieu@integragen.com laurence.riotlamotte@integragen.com
www.integragen.com
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